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binpuricts IT-kommaniii 17151 aHamily CBOrO CTaHy Ta (pOpMyBaHHSI cTpareriit
po3BuTKy BincrexytoTh ctpareriuni KPI (Key Performance Indicators). L{i KPI tpeba
HE TUIbKH aHaJli3yBaTH, aje i mporHo3ysaTtu. 3a3suuail [T kommaHii BAKOPHCTOBYIOTh
neB’sth crparerivanx KPI [1].

1. Koedimient Burpamry (Win Rate) — mie BiJICOTOK MOTCHIIIMHUX KITIEHTIB, SIKUX
MO)KHAa TIEPETBOPUTH HA TUIATOCIPOMOKHUX KIIEHTIB, OCOOIMBO HA HEBEIMKHUX
pHHKaX, JIe TOTEHIIMHUX KJIIEHTIB MaJIo.

2. Cepenniii noxin Ha paxyHok (Average Revenue Per Account) xapaktepu3sye
(1HaHCOBY HIHHICTh KIIOYOBHX JJIOBUX BIJIHOCHH 3 KIIIEHTOM.

3. Cepennst BapTICTh YIOAu — II€ KJIIFOYOBHH IMOKA3HMUK JJIS BIJUILIIB TIPOJIAXKIB,
KU MOKa3ye OLIHKY TOXOAY BiJ KOXKHOT YTOJIH.

4. lllomicsiunmii motounuit goxinm (Monthly Recurring Revenue — MRR) e
OCHOBHUM TOKa3HMKOM JJI1 BHUMIPIOBaHHsS (piHAaHCOBOro craHy Ta Baptocti IT-
KOMIIaHii, sIka OpIEHTOBaHA Ha HA/IAHHSI MOCIYT 13 IOBITOCTPOKOBUMU KOHTPAKTAMH.

5. [IpubyTok no omomarkyBaHHsa NpuOyTKy Ta amoprtusauii (Earnings Before
Income Tax and Amortization — EBITA) € omHMM i3 HaWBa)KIHMBIIINX TOKA3HHUKIB
MpUOYTKOBOCTI KOMIaHIi, HA SIKWUW 3BEPTAIOTh yBary 1HBECTOPH, OI[IHIOIOYM BapTiCTh
013Hecy, 0COOJIMBO KOJM MOPIBHIOIOTH KOMIIaH1i B OJTHIN ramy3i.

6. PentabenpHicTh KOHTpakTy (Contract Profitability). Bigctexxennst mporo KPI
noromarae kepiBHukam IT-0i3Hecy kepyBaT Ta MiJBHUINYBaTH €(EKTUBHICTH CBOIX
oriepartiu.

7. loeiuna Bapricts kiienta (Client Lifetime Value) — e nokasuuk ¢inancoBux
nepeBar 3aIy4eHHs Ta YTPUMaHHS KOXKHOTO KJIIEHTA, BKJIIOUA€ BUTPATU HA TIPOAAKI,
MapKETUHT 1 MATPUMKY, BApTICTh TOBAPIB 1 OCIIYT, & TAKOXK PI3HI JKepelia JOXOTY.

8. llIBuakicte BiaToKy KimientiB (Churn Rate) BuzHauae BiCOTOK KIIIE€HTIB, SIKUX
KOMIIaH1sl BTpavae 3a MEeBHUHN Tepiozl yacy.

9. BximHa kBasi¢ikoBaHa MIBUAKICTH MoTeHIiiHoro kiienta (Inbound Qualified
Lead \elocity). Tloka3HWK BHKOPUCTOBYEThCS JUISS PO3YMIHHS  HAmNpPsSMKY
MOKJIMBOCTEN MPOAAXKIB KOMITaHIi.

Otxe, mocTae 3agaya BUOOPY METOIB MPOTHO3YBaHHS Ta (POPMYBaHHS JaHHUX
s ux KPI. SIkio € ctaTucTuyHi 1aHi, Ha OCHOBI SIKUX MO)KHA 3POOUTH MTPOTHO3H,
TO pekoMmeHnoBaHo Bukopucratu metong ARIMA (autoregressive integrated moving
average). ARIMA — 1ie Mozenb aBTOPErpeCiitHOl IHTErpOBaHOT KOB3HOI CEepeaHbOi,
BUKOPUCTOBYETHCA AJIsl aHAIII3y YACOBUX PAJIB Ta JOBIOCTPOKOBOIO IMPOTHO3YBaHHSI.

JIJ1st 1HIIUX BUTIQKIB Kpalle BAKOPUCTOBYBATH €KCIIEPTHI MPOTHO3H.
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