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AHoTauin

Bcryn. |Hdopmauito nNpo  AKICTb i KOHKYPEHTOCMPOMOMXHICTb  NPOAyKLUii
BiTYM3HAHUX MALLUMHOBYAIBHUX MiANPUEMCTB HEObBXiAHO AOBOAWUTM 4O MOKYMLiB
33 LOMOMOTOK KOMMIEKCY 3acobiB KOMYHiKaL,ii, AKi CTBOPIOOTb KOMYHIKaTUBHU
edekT. Mpu npasunbHOMYy BUOOpI 3ac06iB KOMYHIKaLiM Ta BipHOMY NMOEAHAHHI X
KiNbKOCTI, NiANPUEMCTBO 3MOXKE 3HAYHO NOCU/IUTU CBOI MO3ULIT Ha PUHKY, WO B
CY4aCHUX EKOHOMIYHWUX YMOBAX € [ly*Ke aKTyaslbHUM.

MeTa — BM3HAYeHHA HeobXiAHOro cniBBiAHOWEHHA 3acobiB MapKEeTUHIroBUX
KOMYHIiKaLii MaWKWHOBYAIBHMX NiANPUEMCTB A8 OTPUMAHHA MaKCUMANbHOMO
KOMYHIKaTUBHOIO edeKTy.

MeTtoa. BupilleHHA NoCTaBAeHUX 3a4ay 34iMCHIOETbCA 33 AOMNOMOrOK METOLiB
EeKCNepTHUX OLIHOK, aHanizy ¢iHaHCOBOI Ta CTAaTUCTMYHOI 3BIiTHOCTI, CalTiB
PEKNAMHUX areHTCTB.

Pesynbtatn. OTPUMaHO CTyNiHb Ba*K/IMBOCTI KOXHOT CK1a40BOI KOMYHIKaTUBHOTO
edekTy ana mawmnHobyaisHMX nignpuemcts YkpaiHu. NMobyaosaHo maTpuuio, Wwo
inlocTpye pesynbtaty Aii CNibHOTO BUKOPUCTAHHA MapKETUHTOBUX 3axOAiB Y
KOXXHOMY BUMNAAKY.

Bu3HayeHo KoediuieHT KOMyHiKaTMBHOro edekTy Big 3axody 3 ypaxyBaHHAM
BUTPAYEHMX Ha HbOro KowrTiB. Po3paxoBaHO oONTMMasbHE BiACOTKOBE
CNiBBIAHOWEHHA 3aX0A4iB Ha MapPKeTMHIoBi KOMYHIKaLUii MawnHobyaiBHUX
nignpuemcTs YKpaiHW. Bu3HaueHo, WO 6inbly 4YacTKy Yy MAPKETUHTOBUX
KOMYHiKaLifX MaWWHOBYAIBHMX MiANPUEMCTB MOBWUHHI 3aliMaTM CTUMY/IIOBAHHA
36yTy, cnoHcopcTBO, Direct-mapKeTUHT, peknama Ta NepcoHanbHUIA NPOAAXK.

YepHobposkiHa C. TMobynosa iepapxii KOMyHiKaLiMHWX 3axoais  Ans
MaLMHOBYAIBHMX NiANPUEMCTB YKpaiHN. EKOHOoMiYHUl aHani3. TepHoninb. 2019.
Tom 29. Ne 2. C. 95-101.

KnouoBi cnoBa: KOMYyHIKaTUBHUI edeKT; eKCnepTHi OLiHKMW; PaHr BaKX/JMBOCTI;
CUHepreTUYHUi edeKT; rpoLloBi BUTPATH; CMiBBIAHOLWEHHA BUTPAT.
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CONSTRUCTION OF THE HIERARCHY
OF COMMUNICATION MEASURES
FOR MACHINE-BUILDING
ENTERPRISES OF UKRAINE

Abstract

Introduction. Information about the quality and competitiveness of domestic
machine-building enterprises' products must be brought to the buyers with the
help of a complex of communication means that create a communicative effect.
With the right choice of means of communication and the correct combination of
their numbers, the company will be able to significantly strengthen its position in
the market, which in today's economic environment is very relevant.

Purpose. The article aims to determine the required ratio of means of marketing
communications of machine-building enterprises for maximum communicative
effect.

Method. The solution of the tasks is carried out by means of the method of
expert estimation, method of analysis of financial and statistical reporting, sites of
advertising agencies.

Results. The degree of importance of each component of the communicative
effect for the machine-building enterprises of Ukraine has been obtained. A
matrix has been constructed. It illustrates the results of the joint use of marketing
events in each case.

The coefficient of the communicative effect from the measure has been
determined, taking into account the money spent on it. The optimal percentage
correlation of measures on marketing communications of machine-building
enterprises of Ukraine has been calculated. It has been determined that the
largest share in the marketing communications of machine-building enterprises
should be for promoted sales, sponsorship, Direct marketing, advertising and
personal sales.

Chernobrovkina, S. (2019). Construction of the hierarchy of communication
measures for machine-building enterprises of Ukraine. Economic analysis, 29 (2),
95-101.

Keywords: communicative effect; expert assessments; rank of importance;
synergistic effect; cash expenses; cost ratio.

Bctyn

OCHOBHe 3aBAAHHA MapPKETMHIOBMX KOMYHiKauin NpoMMCIOBOro
niANPMEMCTBA — MPaABWU/IbHO | CBOEYACHO AOHECTU iHpopmauio a0
nokynuA. IHGopmaLito Npo AKICTb i KOHKYPEHTOCNPOMOXKHICTb NPOAYKL;i
BITYM3HAHMX MAWMHOBYAIBHMX NiANPUEMCTB HeobXiAHO [0BOAMTM 3a
[OMOMOrol0  KoMnJieKcy  3acobiB  KOMyHiKaLii, AKi  cTBOPHOOTb
KOMYHIKaTUBHUI edeKT. Barommnin BHECOK Y A0CNiAXKEHHA KOMYHIKAaTUBHOT
OiANBHOCTI NPOMMUCNOBUX NIANPUEMCTB 3p0bOMAMN TaKi BUEHi YKpaiHu, aK
Boxkosa B. B. [1], Mpuimak /1. I. [2], NaBneHko A. ®. [3] Ta iH. Pi3Hi
ACNEeKTU KOMYHIKAaTUBHOI AiANbHOCTI A0CAIgXKYBAanM HAyKOBLUi iHLWMX
KpaiH: ApmcTtponr T. [4], Kotnep ®. [5] PomaHoB A. A. [6] Ta iHwi.
MapKeTMHIroBa KOMYHiKaLiHa AifNbHICTb  Cy4aCHUX MPOMMCNOBUX
NiANPUEMCTB MOBUHHA MaTW Binblu NOCTIMHWIN, KOMNAEKCHUIN xapaKTep,
OOLINbHO BMKOPMUCTOBYHOUM BCi HeobxigHi 3acobu. [lpeactaBneHHA
NpoAYKLUii HeobxigHO pobuTn yepes PopmMyBaHHSA Ta 3MILHEHHA IMIAXKY i
nosuuii camoro nignpMeEMcTBa 3 BUKOPUCTAaHHAM epeKTUBHUX 3acobis
KOMYHiKauii. Mpu npasuabHoMy BUH6OPi 3acobiB KOMYHiKaLii Ta
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NPaBUAbHOMY MOEAHAHHI X KiNbKOCTI, NigNPUEMCTBO
3MOXKe 3HaYHO MOCUAUTM CBOI MO3MLiT HA PUHKY, WO €
OYy)Ke BaK/IMBMM AN CYYACHOrO  BiTYU3HAHOrO
MalWnHObyAyBaHHA.

MeTa Ta 3aBAaHHA CTaTTi

Meta cTatti —  BM3HAYEHHA  HeobxigHoro
CniBBigHOLWEHHA 3ac06iB MapKETMHIOBUX KOMYHIKaLin
MalINMHOBYAIBHUX  MIANPUEMCTB  O1A  OTPUMAHHA
MaKCMMaJIbHOTO KOMYHIKaTUBHOTO eheKTy.

[Ons pocArHeHHA Wiel meT NOTPIOHO BUPIWINTM TaKi
3aBAaHHA:

—  OTPMMATW CTYNiHb BAXX/IMBOCTI KOXHOi CK/1af0BOi
KOMYHIKaTUBHOrO edeKTy;

— nobyayBaTu cuCTeMy iepapxii KOMYHiKaLilHUX
3ax0/iB MaWWNHOBYAIBHMX NiANPUEMCTB;

—  po3paxysaTtu onTUMmasbHe BilCOTKOBE
CMiBBIAHOWEHHA  3aX0A4iB HAa  MApPKEeTWUHrOoBI
KOMYHiKaLil  MaWWHOOYAiBHUX nignpuemcTs
YKpaiHu.

Buknap oCHOBHOro marepiany AoCnigXKeHHA

Big KOXHOro KOMYHIKaTUBHOro 3axoay, AKWUM
BUKOPUCTOBYE nignNPUEMCTBO, NOBUHEH 6yTn

KOMYHIKaTUBHUI edeKr. Jo CK/1Iaf,0BUX
KOMYHIKaTUBHOro edeKTy Hanexartb: iHPopMyBaHHA
ayauTopii; GopmMyBaHHA AYMKM NEBHOI ayauTopii;
mobinisauis ayamTopii Ha NeBHi Ail; NiABULLEHHA PiBHA
aKTMBHOI  MOMYNAPHOCT;  BCTAHOBNAEHHA  CTIMKMX
NO3UTMBHUX  acoujauii; 36inblUeHHA  NOANbHOCTI
KNIEHTIB i BNi3HaBaHHA bpeHay BUPOOHMKA.

Ha oOCHOBi BWKOPWCTaHHA MeTo4y eKCMnepTHUX
OUJiHOK OTPMMAHO CTYMNiHb  BAXAMBOCTI  KOXHOI
CKN1af0BOI KOMYHiKaTUBHOIO edekTy ana
MalUMHOBYAIBHUX NignpuemcTB YKpaiHu (Tabn. 1), 3a
pesynbTaTamMu AKOTO MOXKHa 3pO6UTM BUCHOBOK, WO
HanbinbL 3HauyLLo € TpeTa CKlagoBa
KOMYHIKaTUBHOIo edeKTy, Koedil,ieHT 3HAUYLWOCTi AKOI
cknapgae 0,35. BoHa xapakTepusye mobinisauio
ayauTopil Ha neBHi Aii. YeTBepTa Ta WOCTA CKAAAOBI
oTpumanu KoedilieHTn 61M3bKi 3a 3HaveHHsam: 0,15 Ta
0,17 BignosigHo. 3HaYeHHs KoedilieHTa KOHKOopAay,i
0,92 c¢BigUMTL NpPO HEBMMNAZKOBICTb BignoBiaek
eKcnepTiB, TOMy OTPMMaHi KoedilieHTM 3HaYyLLOCTI
CKNAaJO0BUX  KOMYHIKaTUBHOrO  edbekTy  AOUiNbHO
BMKOPUCTOBYBATU Yy NOAA/bLUMX PO3PaXyHKaX.

Tabnuua 1. PaHr BaXKIMBOCTI CKNAA0BUX KOMYHIKaTUBHOTO edeKTy AN MalMHOByAiBHUX nignpuemcts YKpaiHu

CKnazoBi KOMyHiKaTUBHOTO edeKTy PaHr BaxknmnsocTi
IHpopmyBaHHA ayanTopii 0,13
dopmyBaHHA AyMKU NEBHOI ayauTopil 0,1
Mobinisauia ayautopii Ha nesHi aii 0,35
MNigBULLEHHA PiBHA aKTMBHOI NOMNYAAPHOCTI 0,15
BCcTaHOBAEHHSA CTIMKMX MO3UTUBHMX acoLiiaLLiit 0,1
36inbleHHA N0ANBHOCTI KNIEHTIB i BNi3HaBaHHA 6peHAy BUPOBHMKa 0,17

Ha ocHoBi BNMBY KOXHOro 3acoby MapKeTUHrOBUX
KOMYHIKaLi/h Ha KOMYHIKaTUBHMA edeKT Ta paHry
BA)KIMBOCTI  CK/MIAA0BMX KOMYHIKaTMBHOTO  edeKTy

(tabn.1), pospaxyemo ix KoeodiuieHTU i HaBeaemo y
Tabn. 2.

Tabauysa 2. Po3paxyHoOK KoedilieHTiB KOMYHiIKaTUBHOro edeKTy Big 3aXoAiB MapKeTUHroBUX KOMYHiKau,ii

MaLMNHO6YAiIBHUX Nignpuemcts YKpaiHu

3axoaM MapKeTUHIOBMX KOMYHiKaLin

Po3paxyHOK KoediLLiEHTIB KOMYHIKaTUBHOTO epeKTy
Bif, 3axoA4y

Peknama 0,13+0,1+0,15=0,38
CTmyntoBaHHA 30yTy 0,35+0,15=0,5
Bucrasku/apmapku 0,15+0,17=0,32

MepcoHanbHUI Npoaax

0,35

Event — 3axoau

0,15+0,17=0,32

CnoHcopcTBO 0,13+0,15+0,17=0,45
PR 0,1+0,1=0,2
Direct-mapKeTUHr 0,13+0,35=0,48
MepuaHaansmHr 0,15+0,17=0,32

Product Placement

0,1+0,17=0,27

Po3nosclogKeHHA 4yToK

0,1+0,35+0,15=0,6

Customer Relationship Management (CRM)

0,1+0,17=0,27
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3a po3spaxyHKamu, HasegeHUMM y Tabn. 2,
nobygoBaHO  MaTpuLUlo  3ax04iB  MapKETUHrOBUX
KOMYHiKaLi mawnHobyaiBHMX NignpuMeEMCTB YKpaiHu
(Tabn. 3).

MatpuuyAa inocTpye pesynbtatnm  Aii  cniabHOro
BMKOPUCTAHHA MapKETUHIOBUX 3aXOAiB Yy KOXXHOMY
BUNAAKY.

Tabauua 3. MaTtpuusa KoedilieHTiB KOMYHIKaTUBHOro edeKTy Bif, 3aX0AiB MapKeTUHroBUX KOMYHiKaLin

MaLWKHO6YAIBHMX NignpuemcTs YKpaiHu
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o T e | g 2 = s £ | 3 S O
© x = E ] [ ) (] o B =
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S| 68| &3S 18|35 |§¢
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= = S a = & & a3
5 @ @ 32
Peknama 0,88 | 0,7 0,73 | 0,7 0,83 (058|086 |0,7 0,65 | 0,98 0,65
CTumyntoBaHHA 36yTy 0,88 0,85 1|0,82 (09|07 0,98 082077 |11 0,77
BucTtaBku/apmapkm 0,7 0,82 0,64 | 0,77 | 0,52 | 0,8 0,64 | 0,59 | 0,92 0,59
MepcoHanbHUI NpoaarK 0,73 | 0,85 | 0,67 0,8 0,55 083|067 | 062|095 0,62
Event —3axogu 0,7 0,82 | 0,64 0,77 10,52 { 0,8 0,64 | 0,59 | 0,92 0,59
CnoHcopcTBO 08309 |0,77 | 0,8 0,77 0,93 (0,77 | 0,72 | 1,05 0,72
PR 0,58 | 0,7 0,52 | 0,55 | 0,52 | 0,65 0,68 052047 |0,8 0,47
Direct-mapKeTuHr 0,86 | 0,98 | 0,8 0,83 0,8 0,93 | 0,68 0,75 | 1,08 0,75
MepyaHaansnuHr 0,7 082|064 |067|064|077 052|038 0,59 | 0,92 0,59
Product Placement 065|077 059|062 059|072 0,47 | 0,75 | 0,59 0,87 0,54
Po3nosclogKeHHA 4yToK 098 | 1,1 0,92 1095|092 | 105 (0,8 1,08 | 0,92 | 0,87
Customer Relationship 065|077 059|062 059|072 0,47 | 0,75 | 0,59 | 0,54
Management (CRM)
Ycboro 8,64 |99 |798 831|798 |941|6,66|9,74 | 7,98 | 7,43

Anle Ha KOXHMI 3axif, BMTPAYaEeTbCA CBOSA YacCTKa
BUAINEHNX KOLWTiB. [lesKi 3axoan BUMaratoTb 3HAYHUX
rPOLWOBUX BWUTPAT, a JAeAki — HesHayHux. Tomy
KoedilieHT KOMyHiKaTMBHOro edeKkTy Big 3axoay
HeobXifAHO BW3HA4aTW, BPaXOBYHOYi rPOLIOBI BUTPATK
Ha MapKeTUHIoBi KOMYHiKalLii.

Ha ocHoBi aHanisy iHpopmauinHux gxKepen Lo
XapaKTepu3ylTb  PO3Mip TPOWOBMX BUTPAT Ha
NpoBeAeHHsA MEeBHUX MapPKeTUHroBUX 3axogis [7],
BM3HAYMMO KOedilliEHT KOMYHIKaTUBHOro edekKTy Bijg,
3axofly 3 ypaxyBaHHAM TrpOLIOBUX BUTPAT Ha HbOrO
(tabn. 4).

Tabnuusa 4. Po3paxyHoK KoedillieHTiB rpoLIoBMX BUTPAT Ha MapKeTUHIOBi 3aXoAu MalMHOBYAIBHUX NignpuemcTs
YKpaiHu Ta BU3HauYeHHA KoedillieHTa KOMYHIKaTUBHOIO e(eKTy Bif, 3aXoAy 3 ypaxyBaHHAM rpoLIOBMUX BUTPAT Ha

HbOTO
R KoedoiuieHT rpowoBux BUTPAT Ha K’Oed)iLl,iEHT KOMYHIKATUBHOTO edexTy
3axo4M MapKETUHIOBMX KOMYHIKaL,if . BiZ, 3axX0A4y 3 ypaxyBaHHAM FpOLIOBUX
MapPKETMHIoBi 3axoam BUTPAT Ha HbOTO
Peknama 0,4 0,228
CTumyntoBaHHA 36yTy 0,1 0,45
Buctasku/apmapku 0,2 0,256
MepcoHanbHM Npoaax 0,05 0,3325
Event —3axoau 0,07 0,2976
CnoHcopcTBOo 0,04 0,432
PR 0,01 0,198
Direct-mapKeTuHr 0,06 0,4512
MepuaHaansuHr 0,01 0,3168
Product Placement 0,03 0,2619
Po3noBclogKeHHA YyTOoK 0,01 0,594
Customer Relationship Management

(CRM) 0,02 0,2646
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Ha ocHoBi Tabn. 3 Ta pospaxyHKiB Tabn. 4
nobyayemo matpuuto KoedilieHTiB KOMYHIKaTUBHOIO
edeKkTy Big 3axo4iB MAPKETUHIOBMX KOMYHiKaLii

MaLnHobyaiBHMX nignpuemcrs YKpaiHu 3
ypaxyBaHHSAM rpoLoBux BUTpaT (Taba. 5).
BiawToBxyroumch BiA, Halbinbwoi cymu

KoediuieHTiB  (10,6166) y maTtpuui (Tabn. 5),
pO3paxyeEMO ONTMMasbHE BiCOTKOBE CMiBBiAHOLWEHHA
3axoais Ha MapPKETUHTIOBI KOMYHiKau,i
MaLUMHOBYAIBHUX NiANPUMEMCTB YKpaiHu (Tabn. 6).
Pe3synbTaTM po3paxyHkKiB, HaBegeHi y Tabn. 6,
BKasyloTb, WO 6inblly YacTKy Yy MAPKETUHIOBUX
KOMYHiKaLLifX MalWMHOBYAIBHMX NigNPUEMCTB NOBUHHI
3aMmaTu: cTUmyntoBaHHA 36yTy, cnoHcopcTso, Direct-
MapKeTWHT, peKksama Ta NepCcoHanbHUA NPOAAMXK.

BUCHOBKM Ta nepcnekTMBU NOAaNbLUNX pOBBiAOK

Ha OCHOBI OTPUMAHMX CTYNEHIB BAaXKAMBOCTI KOXKHOT
CK1af0BOI KOMYHiKaTUBHOIO edekTy ana
MaLWMHOBOYAIBHUX MiANPUEMCTB YKpaiHM nobynosaHo
MaTPULLIO, LWO Ii/IIOCTPYE pe3ynbTaTu Aii CniNbHOro
BUKOPUCTAHHA MapKETUHIOBUX 3axOAiB Y KOXXHOMY
BUNALAKY. Takox BU3HAYeHo KoediLieHT
KOMYHIKaTUBHOro edekTy Bif 3axoAy 3 ypaxyBaHHAM
BUTPa4YeHMX Ha  Hboro  KowrTiB. Po3paxoBaHo
ONTUMaJIbHE BiACOTKOBE CMiBBIAHOLWIEHHA 3aX0A4iB Ha
MAPKETUHTOBI KOMYHiKaLii MaLMHObYAiBHMX
nianpUeMcTs YKpaiHu. BuaHaueHo, wo 6inblwy YacTky
Y MapKeTMHIOBUX KOMYHiKaLifAX MAWWHOBYAIBHUX
NiANPUEMCTB MOBWUHHI 3alMMaTK CTUMY/IOBaHHA 36yTy,
CNOHCOPCTBO, Direct-mapKeTuHr, peknama  Ta
nepcoHanbHUI NPOAAXK.

Tabauysa 6. Po3paxyHOK ONTUMANbHOIO BiACOTKOBOroO CMiBBiAHOLWEHHA 3aX0AiB HA MAapPKeTUHIOBi KOMYHiKau,ii

MawWnHo6byAiBHUX Nignpuemcts YKpaiuu, %

A YacTKa 3axo4y Y KOMMJIEKCi MapKeTUHIOBUX
3axop,m MapPKEeTUHIroBuxX KOMyHIKaLIn . PRV o
KOMYHiKaLi nignpuemcrsa,%
Peknama 7,74
CTumynoBaHHA 36yTy 9,83
Buctasku/apmapku 8,01
MNepcoHanbHM Npogax 8,73
Event — 3axoau 8,40
CnoHcopcTBo 9,66
PR 7,46
Direct mapKkeTuHr 9,84
MepuaHaansmHr 8,58
Product Placement 8,06
Po3noscloaKeHHA YyToK 5,60
Customer Relationship Management (CRM) 8,09
Pasom 100,0
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