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AKTyasbHICTh Mpo6JieMHM OOyMOBJIEHA BaXKJUBICTIO NOCTKPU30BOTO BiZJHOBJIEHHSA
eKOHOMiKU YKpaiHu. MeToto po60TH € AOCTiKeHHS MiXKHapO/{HOI cTpaTerii HOCTKPU30BOTO
BiJHOBJIEHHSI €KOHOMIKM - KOMILJIEKCHOTO IJIaHY [iid, COPSIMOBAHOrO Ha IMOJ0JIaHHSA
Hac/AiKIB eKOHOMiYHOi Kpu3HW Ta 3abe3NeyeHHs CTajJoro pPO3BHUTKY B TIJIOOAJIBHOMY
KOHTEKCTI, 1110 BiAirpaloTh BaXX/JIMBY poJib y GopMyBaHHI eKOHOMIYHOI MOJIITUKHU Jep>KaB Ta
BU3HAYAITh HAMPSIMU MOCTKPU30BOTO Bi/JHOBJIEHHSI EKOHOMIKH [1].

Taki cTparerii 3a3Buyaili GOpMYHOTbCI Ha OCHOBI JAeTajJbHOTO aHasdi3y MNPUYUH i
HaCAiAKIB KpPH3HM, 3 ypaxyBaHHSIM OCOOJMBOCTENW HAIlliOHAJIbHUX €KOHOMIK i TeHAeHIiH
PO3BUTKY CBiTOBOi eKOHOMikU. BoHM Bapilo0Tbcs Bij 3aX0/iiB PpicKa/bHOTO CTUMYJIIOBAaHHS,
MOHETApHOI TMOJIITUKH, CTPYKTYpHUX pedopM [0 MIDKHAPOAHOrO CIHiBPOGITHUIITBA.
Knacudikanisg Mi>kHapoAHUX CTpaTerid MOCTKPU30BOrO0 BiJiHOBJIEHHsS € 06araTOrPaHHOIO i
OXOIJIKOE Pi3HI MiAX04U [0 NOJAOJIaHHA HAC/IAKIB €eKOHOMIYHOI KpU3U. BUAINAI0TE KisbKa
OCHOBHHUX THMIB TaKUX cTpaTerii: ¢ickanbHi, piHaHCOBI, CTPYKTYpHI Ta iHCTUTYLiNHI [2, 10].
Bak/inBO 3a3HAa4yUTH, 10 edeKTUBHI MiKHapoJHiI cTpaTeril MOCTKPU30BOTO BiIHOBJIEHHS
4YacTOo NOEAHYIOTh €JIEMEHTH Pi3HUX TUIIIB, CTBOPIOIOYM KOMILJIEKCHUM MifXiJ 0 BUPilleHHA
eKOHOMiYyHuX mnpob6Jsiem [3]. Takuil iHTerpoBaHWW MiAxiJ /J03BOJIsSIE aHa/li3yBaTH pi3Hi
acreKTU eKOHOMIYHOI KpY3M Ta 3a0e3MeUuTH OiJbll CTiMKe Ta BCEOXOIJII0I0Ye BiJITHOBJIEHHS.
OcKiIbKM XapaKTep i MaclITabM €KOHOMIUHHUX KPHU3 MOXYTb OYTH pi3SHUMHM, CTpaTerii
BiZJHOBJIEHHS] IOBMHHI MaTH MOXJIUBICTh WBU/KO aJaNTyBaTUCA 0 MiHJIUBUX 00CTaBUH [4].

['Hy4KicTb cTpaTeril Bifo6pakaeTbcs B il 3JaTHOCTI BpaxoBYBaTH OCOOJIMBOCTI Pi3HUX
CEKTOpPiB €KOHOMiKM Ta perioHiB. llg 34aTHICTb 0COOGJIMBO BaXkKJMBa B KpaiHax 3
JuBepcrudikoBaHOO ab60 PpesepaTHBHOK €KOHOMIKOM, Jie Pi3Hi perioHM MOKyTb MaTH pi3Hi
niaxoau Ao BigHoBJeHHs. KpiM Toro, crparterii aganTauii 4acTo BKJ/IIOYAKTh MeXaHi3MU
3BOPOTHOT0 3B'A3Ky Ta MOCTIMHOTO MOHITOPUHTY, {Ki [03BOJIIIOTh WIBHUAKO OLIIHUTH
epeKTUBHICTb BIPOBa/»KEHUX 3aX0/iB i BHECTU HeoOXiHi kopekTuBH. llle ofHUM acneKkTOM
THYYKOCTi € TaKOX 3/[aTHICTb CTpaTerid iHTerpyBaTH HOBiI TEXHOJIOTiYHi pillleHHd Ta
iHHOBAIiMHI NiAX0aM, IKi MOXKYTb 3'IBUTHCSl BXKe MicJs Mo4yaTKy peasisanii crparterii. le
MO>e BKJIIOYATH, HAIIPUKJIAJ, BUKOPUCTAHHA BEJUKUX JAHUX Ta LUTYYHOTO IHTEJIeKTY AJid
aHaJlisy eKOHOMIYHHUX TpeHJiB, BIOPOBAa/PKEHHSA OJOKYEMH-TEXHOJIOTIM JJis MiJABULIEeHHS
npo3opocTi ¢piHaHCOBUX Olepalliil abo 3acTOCYyBaHHSI HOBUX METO/iB JIUCTAHLIiMHOI po60TH
Ta OHJIAaUH-OCBITU. CBITOBHUM [IOCBi/Jl MOCTKPU30BOTO BiJJHOBJIEHHS € HAaJA3BUYAWHO L[IHHUM
JokepesioM iHpopMalil Ta NpaKTUYHUX pillleHb AJisl KpaiH, [0 CTUKATbCSA 3 eKOHOMIYHUMU
BUKJUKaMU. llell [0CBiJ, OXOIJIIOE UIMPOKUM CHEKTP CTpaTerid Ta MNiAXoJiB, AKi Oysu
3aCTOCOBAHI pi3HUMHU Jiep>KaBaMU JJil IOJ0JIaHHS HACIKIiB EKOHOMIYHUX KPU3.

MixkHapoJHUU [0CBiJl MOCTKPU30BOTO BiZJHOBJIEHHS — 1€ CYKYNHICTh anpo60BaHUX Ha
IpaKTULi METO/AIB, IHCTPYMEHTIB Ta MeXaHi3MiB, CIpsIMOBaHUX Ha CTabi1i3alil0 EKOHOMIYHOI
CUTYyalil Ta CTBOPEeHHSA YMOB /Jil BiTHOBJIEHHA €KOHOMIYHOI'0 3pOCTAaHHSA MicJs KPU30BHUX
apuly [5]. KpiMm Toro, Mi>kHapoiIHHUU A0CBiJ CBIJYUTh NP0 BaXK/IMBICTh LUBHUAKOTO pearyBaHHs
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Ha KpU3HU Ta FTHYYKOTO BUKOPUCTAHHA Pi3HUX IHCTPYMEHTIB €KOHOMIYHOI MOJIITUKH. Y CIIILIHI
cTpaTerii 4acTo MOEAHYIOTh KOPOTKOCTPOKOBI cTabisizauiiiHi 3axoAu 3 JOBroCTPOKOBUMU
IJIAHAMU CTPYKTYPHUX IepeTBOpeHb, fAKi He JIMIle J[JAO0NOMaralTb I0J0JIaTH HeraunHi
HacJHiJKU KpWU3HM, a W 3aKJaJalTb OCHOBY JJ MaWOyTHbOrO CTaJOro €KOHOMIYHOIO
3poctaHHd. OJHUM 3 HaMOiAbLI 3HAYYIIMX HOPUKIAJAIB MDKHApOAHOrO  JOCBiAy
NOCTKPHU30BOI0 BiZJHOBJIEHHS € peakKllisi CBITOBOI CMiJIbHOTH Ha rJ106a/bHy GiHAHCOBY KPU3Y
2008-2009 pokiB. Llg kpu3sa cTajsa KaTajai3aTOpoM [ijisl po3pOOKHU Ta BIPOBA/KEHHS HOBUX
NiJIX0/ZIiB 10 peryJiloBaHHS Ta MiXHAPO/AHOI chiBnpaui. 3rifHo 3 pocaimpxkeHHaM lkoaun [L.M.:
«rjao06aipHa (iHAHCOBA KpH3a NPOJEMOHCTpPyBaja HeOOXiHICTb KOOPAMHOBAHUX [l Ha
MiXKHapOJAHOMY PpiBHi /11 e(peKTUBHOIO MOJ0JIaHHA €KOHOMIYHUX BHUKJIMKIB IJ106aJbHOIO
Macutaby» [6]. baraTo kpalH Ta MiXXHapoJHUX OpraHi3aliil BUKOPUCTOBYBaJM CBil JJOCBij
Ipyd po3pobui cTpaTerii pearyBaHHs Ha €KOHOMiuHi BUKJIMKM, MOB'I3aHi 3 NaH/JeMi€l0
COVID-19 y 2020-2021 pokax. lle neMOHCTpyBasio BaKJMBICTb IOCTIMHOIO aHaJdi3y Ta
azanTtayil MDKHApOAHOTO [AOCBiAy IOCTKPU30BOI'O BiJHOBJIEHHA [0 HOBUX €KOHOMIYHHUX
peanii. MoHeTapHa NOJITUKA TaK0X € BaXXJIMBUM IHCTPYMEHTOM IIOCTKPHU30BOTrO
BifHOBJIeHHd. |HHOBaLifiHI migxoAu [0 MOHeTapHOI MOJIITUKWA [JO3BOJIUIA 3a0e3Me4YrTH
diHaHCOBY CTabiNIbHICTD Ta MiATPUMATH €KOHOMIYHe 3pOCTAaHHS B YMOBaX HU3bKOI iHQIA L]
[7, 8, 9, 11]. Takox BaXJIUBUM acClHeKTOM MDKHApPOJAHOI'0 /[IOCBiJly MOCTKPHU30BOTO
BiJHOBJIEHHA € IMiJATPUMKa EKCIIOPTO-OPiEHTOBAaHUX Trajy3ed eKOHOMiKM. baraTo KpaiH
BIPOBA/PKyBaJIM MpPOTpaMU NIATPUMKU €KCHOpPTYy Ta CHPUAHHA BUXOAY HaLlOHAJIbHUX
KOMIIaHI Ha MDXXHapoAHI pUHKHU. Llle BK/IIOYaE HaZlaHHA €KCIIOPTHUX KPeJUTIB Ta rapaHTiH,
iHpopMaliiiHy Ta KOHCYJbTalLilHYy NiTPUMKY €KCIOPTEPiB, COPOLIEHHS MUTHUX NPOLEAYP
Ta PO3BUTOK €KCIIOPTHOI iIHPPaACTPYKTYPH.

MoxxHa 3a3HauuTH, L0 MDKHAapOAHHUM [OCBiJi TNOCTKPU30BOIO BiZJHOBJIEHHA €
6araTorpaHHUM Ta Pi3HOMaHITHUM. BiH 0XOMJ/IIOE MIUPOKUN CHEKTP CTpaATerid Ta MiAXO/iB,
Bi/i MAKPOEKOHOMIYHHUX 3aX0/iB [0 CEKTOPA/IbHUX NOJIITUK Ta COLIaJIbBHUX ITPOrpaM.
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