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OCOBUCTHUM BPEH]I TYPAT'EHTA SIK EJIEMEHT IHTETPOBAHUX
MAPKETUHI'OBUX KOMYHIKAIIN

MapkeTUHroBi KOMYHIKalli BIAITPalOTh BaXJUBY pPOJb B  AISJIBHOCTI
TYPUCTUYHOTO MIANPUEMCTBA, (OPMYIOUM HOro KOHKYPEHTOCHPOMOXKHICTh Ta
3a0e3neuyround €(EeKTHUBHY B3a€EMOJIII0 MK Cy0’€KTaMH PUHKY Ta CHOXKHBa4aMH
TYPUCTUYHUX Tocayr. HOBITHI 1IMQPOBI TEXHOJOTIl CHPUSIIOTH CTPIMKIA 3MiHI
MIIXO/IB 7O TMPOCYBaHHS Ta 30yTy MNPOAYKINi Ta MOOYIOBM B3a€EMOBIIHOCHH 13
KkimeHTamu. Le miarBepkyto qociipkeHHs [1], B SkoMy 3a3Ha4a€eThesl, 110 32 OCTaHHI
KUIbKa POKIB y TYPUCTHYHIN 1HAYCTPii Pi3KO 3pic BIUIMB COILIAIIBHUX MEPEX, Tak 61%
MOIOPOKYIOUMX HA3BaJIM COLAbHI MEPEX1 JHKEPEIOM HATXHEHHS JJI1 MaHAPIBKH, A
cepen TypucTiB BikoM 110 40 pokiB 1ei nokazHuk nocsrae 71%. Hapasi y cdepi nmociyr
Bce Ounbie 3HaueHHs HaOyBae koHreniis h2h (human-to-human), mo miakpecitoe
BAXKJIMBICTH MIEPCOHAIBHOI B3a€EMO/I11 y CTBOPEHHI1 AOBIPHU MK OPEHIOM 1 CITOKHBAYEM,
10 CBOEIO YEPrOl0 BUMArae MolIyKy KpeaTUBHUX MIJIXO/IB Y OPMyBaHHI CTpaTerii
MapKETUHTOBUX KOMYHIKAIIN 1 pO3BUTKY OCOOMCTOr0 OpeHay TypUCTUYHOIO areHTta
AK BaXJIMBOTO CKJIAJAHHUKA IMIJKY TYPUCTUYHOTO MITPUEMCTBA.

H. Kymmnip ta O. Crpinenp-babenko y cBoili cratti [2] 3a3Ha4ar0Th, IO
«ocobuctuii (mepcoHanbHuii) Opens daxiBug — 1e Horo iM's,, KyJIbTypa Ta I[IHHOCTI,
YHIKaJbHUM HUIAX PO3BUTKY 1 OCOOJMBHUH CBITOINIAN, SKMM 3 pokaMu (Qopmye Ta
PO3BUBAE MOTO YHIKAIILHUM IIHHUI A0CB1I». B TypucTuuHiil cdepi ocoducTuit Opex
TypareHta — 1e #oro mnpodeciiiHi KOMIIETEHTHOCTI, CHCTEMa I[IHHOCTEH,
1HUBITyJIbBHUM CTUJIb CIIUJIKYBAHHS Ta YHIKAJIbHI MPOMO3UIIT HA PUHKY TYPUCTUIHHIX
MoCHyr, 1o c(opMyBaind NEBHI acouialii Ta €MOI[HHUN 3B’S30K 13 ILIJIBOBOIO
aynuropiero. KilouoBUMHU CKJIaIOBUMH OCOOMCTOrO0 OpeHAy €: 3HAHHS HAINpPSMKIB,
TPEeH/I1B, celudiKu BIATOYUHKY, TOOTO €KCTIIEpPTH3a B MEBHIM cdepi, 0 IPYHTYETHCS
Ha 0COOMCTHX SIKOCTSIX Ta JOCBI1 TypareHTa; 4iTKe pO3yMIHHS, IKY PO0OJIeMy KIII€EHTa
BUPILIY€E TYpPareHT 1 SKUMU NPUHIMUIIAMH KEepYEThCs, TOOTO (QOpMyBaHHS BIaCHOL
MiCii; BUBHAUYEHHS YHIKQJIBHOCTI MPOIMO3HUIIi, TypareHT Moxe OyyBaTu CBId OpeHn
HABKOJIO CIICIIaJII30BaHOI HIIlll, HAMPUKIAM, SK «EKCIEpPT 31 CTaJoro TYpPHU3MY.
OcoOucTuil OpeH MepeTBOPIOE TypareHTa 3 MPoCTOro MOCEpeTHIKA Ha eKCIepTa Ta
HAJIMHOTO MapTHEpa Ta CTa€ BAXKIMBOIO KOMIIOHEHTOI KOMIUIEKCY MapKETHHTOBUX
KOMYHIKaIliil y cydyacHuX ymoBax [3].
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3a nmocmimxenHamu komrmanii McKinsey [4] BuUsBIEHO, IO MEPCOHAI3AIIS
HalJacTilme MpU3BOAUTH 10 30UtbmIeHHS noxoay Ha 10-15%, a 71% cnoxwuBadiB
OUIKYBaJIM BiJ KOMMAaHIA TIepcOHAi30BaHOi B3aemomnii, a 76% BIJACOTKIB
po34YapyBaIucs, KOJIU MBOTO HEe cTayiocs. ToO0To Moaens 0e3rmocepeHbOTO 3B'I3KY 31
CIIO’KMBAYEM, 1110 0a3y€ThCS HAa JAHUX, Ta TIEPCOHATI3AIS I TYPUCTUIHUX KOMIIAH1H
NOBUHHA OYyTH HE TIIBKM €JIEMEHTOM MapKETHHTY, a 3arajoM CIOCOOOM IXHbBOI
poboTH, 10 Ge3mocepeHbO 3a0e3euy€e M0Xia Ta JOSIBHICTh KilieHTa. OCKITbKA 3a
JaHUMU JOCTIKCHHS [1] HaWMOMyJIApHIIINM JPKEPEJIOM HATXHEHHS IS MOJI0POXKi
1uist cioxkuBadiB y 2025 poiri € comianbHi Mepexi (61%), nani ayTh poJivHa Ta Apy3i
(46%), BeOcaiitT TypuctuuHoro arenrctsa (38%), Typ arentu (34%), TenebaueHHs Ta
¢binmeMmu (32%) Ta myO6mikariii B 3MI (27%), To He0OX11THO PO3BUBATU CaME IPUCYTHICTh
ocoOucToro OpeHIy y CollaIbHUX MepekaxX, BAKOPUCTOBYIOYH JHUHAMIYHI (popMaTu
JUI AEMOHCTpAaLlli eKCIIepTU3M Ta nogopoxkei. [lepconanbHuil OpeH MOCHITIOE KIJIbKA
TPaJAMIIIHUX €JIEMEHTIB MApKETUHIOBUX KoMyHikamii. [lo-nepue, ne PR, ockinbku
myOJIIYH1 BUCTYIH, KOMEHTapl B MeJlia, IHTEPB't0, MyOJIIKalllsl eKCIEPTHUX CTATEU €
OCHOBOIO 1751 (OpMYyBaHHsS pemyTallli Ta CyCHUIBHOTO CHPUHHATTS Typ AareHra.
Hactynmaum eneMeHTOM € mnOpsMUAKA  MapKETHHI, SKAA TNPOSBISIETBCA —4Yepes3
Oe3rocepeIHe CIUIKYBAHHS 3 ay IUTOPI€I0 B IUPpoBOMY ITpocTopi. TperiM enemeHToM
€ CTBOPEHHSI KOHTEHTY (0J10TYy, Bif€o, IMyOJIiKallis MOCTIB) Y COIIaJbHUX MEpexax Ta
Ha 1HIMX IUIaT@opMax, SIKI BUKOPHCTOBYIOTbCS [IJIsi TPAHCIALII I[IHHOCTEM,
EKCIIEPTHOCTI Ta OOy I0BU JOBIPH JO OCOOMCTOTO OpeHY.

OTxe, ocobucTuil OpeH]| TypareHTa € BaXXJIMBUM €JIEMEHTOM MapKETHHTOBUX
KOMYHIKaIliii, BIH CTa€ CTPAaTeTiYHUM AaKTUBOM Ta BAXKIUBUM CKJIQJHUKOM
(GYHKIIIOHYBaHHS CydYacHOTo mianmpueMctBa. llepconamizaiiisi KOMYHIKallli CTa€e
byHIaMEHTOM YCHIXy TypareHTta, 0e3rmocepe/Hb0 3a0e3Meuyloyd BUCOKUN PIBEHb
JOBIpH Ta JIOSJBHOCTI IIILOBOT ayautopii. PexkomeHmOBaHO 1HBECTYBaTH Y
MO3ULIIOBaHHSA, CTBOPEHHS LIHHICHOTO KOHTEHTY Ta TMOCTIMHMA MOHITOPUHT
3BOPOTHOTO 3B'A3KY AJIs MOOYIOBM TO3UTUBHOTO IMIJIXKY.
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